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Introduction 

Hello, wonderful coaches and consultants! Welcome to our training session on effectively 

utilizing the "Sales Funnel Wizardry: Guiding Customers to the Treasure" module with 

your clients. This module, rooted in the Money Mastery program, is your golden key to 

unlocking your clients' potential in creating a predictable and profitable sales process. 

Whether you're guiding them 1:1 or in groups, this module is designed to transform their 

approach to sales funnels, a crucial component in their entrepreneurial journey. 

Why This Module Matters

Sales funnels are the backbone of a thriving business, guiding potential customers from 

initial awareness to loyal patronage. As Seth Godin insightfully points out, our goal is to 

create products for our customers, not find customers for our products. This mindset shift, 

powered by effective sales funnels, can significantly enhance business success. 

Module Overview

"Sales Funnel Wizardry" offers a comprehensive dive into constructing sales funnels that 

captivate and convert. From understanding the basics to nurturing leads and avoiding 

common pitfalls, this module equips your clients with the strategies they need to succeed. 

Group vs. 1:1 Coaching Tips 

• For Group Sessions: Utilize breakout rooms for brainstorming lead magnet ideas

or discussing funnel strategies. Collective feedback can spark creativity and offer

diverse perspectives.

• For 1:1 Coaching: Tailor your approach based on the client's specific business

model and audience. Deep dive into their unique challenges and opportunities

within their sales funnel.
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Utilizing the Worksheet

The accompanying worksheet is a critical tool for applying the module's lessons. 

Encourage clients to approach each section thoughtfully, emphasizing the importance of 

validation and testing before full implementation. 

Sticking Points and How to Overcome Them
• Validation Fear: Remind clients that validation is less about critique and more 

about refinement. Small-scale testing can yield invaluable insights without significant 

risk.

• Nurturing Leads: Stress the power of patience and persistence. Remember it can take 

7 to 13 times to get a prospect to convert to a paying customer.

• Offer Irresistibility: Work with clients to sharpen their value proposition. If an offer 

doesn't resonate during validation, it's time for a pivot, not a push.

Referral Opportunity with Frontspace

As part of our extended support, we're thrilled to offer a partnership with Frontspace, a 

leading digital marketing agency and one of many businesses I am an owner of. For those 

of you working with clients who require expert assistance in building and promoting their 

sales funnels, referring them to Frontspace not only ensures they receive top-tier service 

but also opens up a 10% referral fee for you. It's a win-win, providing your client with a 

valuable solution while creating an additional income stream for your practice. Please feel 

free to reach out to my team at support@frontspace.com for more information. 

Conclusion

Utilizing "Sales Funnel Wizardry" within the Money Mastery program equips your clients 

with the knowledge and tools to master their sales process. Your role in guiding, refining, 

and applying these strategies is invaluable. Remember, the ultimate goal is to build not 

just a funnel, but a journey that resonates with their audience, forging deeper connections 

and driving sustainable success. 
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